
 

 

      
 
Do you know someone who is thinking about buying or selling a 
home?  
 
Please mention my name.   
 
Taking care of your friends and family is an honor! 
     
     
 
 
 
 
   
 
 
 
 
This newsletter is for informational purposes only and should not be 
substituted for legal or financial advice. 
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Say Yes to 
 
Buying or selling a home can seem like an overwhelming task. But the right  
REALTOR® can make the process easier — and more profitable. 
     A Certified Residential Specialist (CRS), with years of experience and success, will 
help you make smart decisions in a fast-paced, complex and competitive market. 
    To receive the CRS Designation, REALTORS® must demonstrate outstanding 
professional achievements — including high-volume sales — and pursue advanced 
training in areas such as finance, marketing and technology. They must also maintain 
membership in the NATIONAL ASSOCIATION OF REALTORS® and abide by its Code 
of Ethics. 
    Work with a REALTOR® who belongs among the top 4 percent in the nation. Contact 
a CRS today. 
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Anne Rossley, CRB, CRS 

Prudential Rubloff 

Anne@Rossley.com 

773.620.5333 

 

AnneRossley.com 

 

LivingWellinChicago.com 

 

 

 

 

 

 

The Final Tally 
 
Thinking about remodeling, but 
don’t know which projects will give you 
the most bang for your buck? Check out 
the results of the latest “Cost vs. Value” 
report by Remodeling magazine. 
    One surprising — but fairly easy — 
change is to replace the garage door, 
which on average costs $1,291. 
According to the report, more than 80 
percent of the cost is recouped during a 
resale. Other renovations and remodels 
worth their price tag include a steel entry 
door replacement (102.1 percent cost 
recouped), a minor kitchen remodel 
(72.8 percent cost recouped) and 
replacing wooden windows (72.4 percent 
cost recouped). 
    For upscale projects, replacing 
fibercement siding reaps 80 percent of 
the initial cost, while replacing vinyl 

windows recoups just more than 70 
percent of the initial cost. Big renovations 
you might think are worth it, but aren’t: 
master suite additions (52.7 percent of 
cost recouped), an additional bathroom 
(53 percent cost recouped) and a home 
office remodel (45.8 percent cost 
recouped). 
    The data from the past seven years 
show a downward trend in the overall 
cost-to-value ratio, which began with 
eroding home prices and a rise in 
construction costs, but is now largely due 
to a drop in resale values. 
    So what’s the bottom line? The report 
suggests that in terms of remodeling, it’s 
most profitable to concentrate on the 
exterior of the home than the interior. 
 

 

*DID YOU KNOW
 

About 3 percent 
of pet owners  
give Valentine’s  
Day gifts to their  
four-legged pals. 
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